Right Now You
Are A Customer

The law requires all real esiate licensees w perform
cemain basle duties when dealing with any real estmic
buyer of seller Yoo can expect any real estste licenses
you clesl wilth 1o provede the following “customsr-bevel™
BEFVICES

¥ T perform necestary and cuplomary SCts 90 GRS
oM in the purchage of sale of real estate;

# To perform these acts on good faith and with
reasonable care;

o T properly acodain lor money oF oiher propeay you
place i heg o her carg, and

' To discloge "adverse materinl focts™ which are, or
sheomkd be, within that licensee's knowiedge. Thess
inclpde Tacts thatl would sygnificantly affect the
deairabilily of value af the iy £ b reasonable
person, and f2cls that woold isdicate tw a reasonable
person that one of the paities Saanod, of wall mol
complete has obligitions umder the contract. (Mol
Idaho law exempls “paychological®
impacts  from ks disclosure

You May Become A Client

if offered by the real estate brokerage, you may erter
B written agreerrent for “Agency Hepresentation,” requiring
that the brokcrape &nd 15 licensses a0t &5 an “Agent™ on
your behalf and promote your best interests s their
“Chent” 1dsho law authorizes three types of Agency
Representation.

SINGLEAGENCY = = s e
Tf you enter s wrilten agreement for Agency
Represenration, you, 85 2 Cliest, can expect the resl esaie
brokerage to provide the fallowing services, in addinen
ta the bagic dutles and obligations required of all
licensees:
W T
skill and care,
¥ 1o promote best interedt, in faith, konesty
sud T desling: i
* If youare the seller, this includes seeking & bayer
to purchage yous property at & prics and
under rms and condinons acoeplahle

rfarm the terms of your writlen agreement with

requirement.  See Section $5-2001,
b Codle).

Uinless or ganll yon fnfer a writfen
agressent with te brokerage for agpency
representation, you aré congidered a
“Cugtomer™ of the brokerage, and the
Frokeraje will poi ect af your agent, A5 a
Cugtomer, pon should pot expect the
brokerage or i Neensedd bo promode your
best inlérest, or o keep your bargaining

Remember!  «.
Unless you'enter’
written agreement - for
Agency Representation,
you will NOT be 57
represented atall .

oy, dou aidvetimg 6 the negotiation
thevenf; ard, Bpon your writlen rogucst,
asking for reasonable proof af a
prodpective buyer's financia! ability to
_.ﬁhs yoRar propemy;

- ..m. ki aee the buyer, this imchedes
secking a property o porchase at an
acceplable price, terma and conditons,
and assasting in the negotiation therect,
and, when sppropriste, advising you w

erfarmation corfidenttal,

Wihenswer yom speak 10 & licenses who represents &
prty on the other side of the trapsaction, (6.4, you ame
seeking o buy the property, and the licenses represents
ihe seller], you dhould assume that emy information you
provide will B shared wilh e other paity.
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RECEIFT ACKNOWLEDGED

obtain pealesgional inspections af the

propesty, of 10 seck Sppropriate fax, legal and
oiber profecoonal sfdvite of Soanel,

' To maintzin the confidentiality of specific elient
information, mcluding bargainiog infonmation, even
afver the epressntation had ended,

Your sipnajue bebow indicates E___W the receipt of 1l Idaho Real Estate Commission's broshure

tilled “Agency Law in ldabho,”

brokerags ahall keep a signed and dated record of a buyer or

sellar's recept of the agency disglosire brachore, §5%4-2085
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LivirmED DUAL AGENCY

At the time you enter an agrecmeal for Agency
Represemation, you may be 2sked to give wrillen consent
allowing the broksrage to represent both you and ihe other
party in a ransaction. This “dual agency™ siRanon can
anige when, for exemple, the brokerape that represents you,
the seller, alig represants buyers who may be inieresied
in purchaszing your property. 'Whea this gcears, it i
neceasary that the brokerage's repressniation duties be
“limited™ besuse a buyer and seller have nltan conflicis
of interest. Most signifizantly, the buyer (ypically wans
thie property ai the lowest price, while the seller wank top
dolla. Ax a “limited dual agent,” the brokerage and it
licemsees canrel advocate an dehall of one client aver
the orker, and cannet discloge confidentiol elient
informaiion concerning price Adgoliafiond, ferms or
Soctors motivating the clientBuyer o buy or the clicit
peller fo gell, Howeves, the brokerage must atherwise
promote the best interems of bath panies, perform the
ferms of the written representation agnoement with ghall
and c&re, and perform a1l other dalies reguired by Taw,

Huyers and sellers alike afien find i desitable 1o
condent to limited dual sgency: buyers do nol wani the
brokérage 0o be resincled in the wearch for suitable
properics, and seliers do not wasni the bioskerage 10 be
restricred in the search for suitable buyers. Thus, when
all pasties agree in wriling, a brokerage may legally
represcnl both the bayer and the seifer in rhe chme
iransaction, bt only as 8 “Weeired dial wpemt

LiviTep DuaL AGeNcY
- WITH ASSIGNED AGENTS

In some situations, 3 brokerage thal has obiained
comient 1o represenl both particg & a limeed dual agent
sy nszign mndividual licensees (“sales assnsiSies™) b ot
solely on behalf of each party. (The brokerige must have
an office policy that aasores client confudences are
prodected.) Where this is the case, b sales pssociate, or
“aasigned agent,” Ls nat limited by the bookesage's agency
relationship with the ather party, but instead has a duty o
promode the best raterest of the client vhay he or she i
assigned 1o represent, including negotiating a price. The
degignated broker (the licensse who supervises the gales
ass0ciaees in the brokerige finm) rensaing o Hemited dual
agest for both chents, and entures the adagned apents
fulfill their duties 19 their respective cliears,
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